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Disclaimer 

The information contained in this confidential document (“Presentation”) has been prepared by Blue Star plc (the "Company").  It has not been fully verified and is 
subject to material updating, revision and further amendment. This Presentation has not been approved by an authorised person in accordance with Section 21 of the 
Financial Services and Markets Act 2000 and therefore it is being delivered for information purposes only to a very limited number of persons and companies who are 
persons who have professional experience in matters relating to investments and who fall within the category of person set out in Article 19 of the Financial Services 
and Markets Act 2000 (Financial Promotion) Order 2005 (the “Order”) or are high net worth companies within the meaning set out in Article 49 of the Order or are 
otherwise permitted to receive it.  Any other person who receives this Presentation should not rely or act upon it.  By accepting this Presentation, the recipient 
represents and warrants that they are a person who falls within the above description of persons entitled to receive the Presentation. This Presentation is not to be 
disclosed to any other person or used for any other purpose. 

  

Evolution Securities China ("Evolution China") is acting for the Company and no-one else in connection with the proposals contained in this presentation.  Accordingly 
recipients should note that Evolution China is not advising or treating as a client any other person and will not be responsible to anyone other than the Company for 
providing the protections afforded to customers of Evolution China nor for providing advice in relation to the proposals contained in this presentation. 

  

While the information contained herein has been prepared in good faith, neither the Company nor any of its shareholders, directors, officers, agents, employees or 
advisers give, have given or have authority to give, any representations or warranties (express or implied) as to, or in relation to, the accuracy, reliability or 
completeness of the information in this Presentation, or any revision thereof, or of any other written or oral information made or to be made available to any interested 
party or its advisers (all such information being referred to as "Information") and liability therefore is expressly disclaimed.  Accordingly, neither the Company nor any 
of its shareholders, directors, officers, agents, employees or advisers take any responsibility for, or will accept any liability whether direct or indirect, express or implied, 
contractual, tortuous, statutory or otherwise, in respect of, the accuracy or completeness of the Information or for any of the opinions contained herein or for any 
errors, omissions or misstatements or for any loss, howsoever arising, from the use of this Presentation. 

  

Neither the issue of this Presentation nor any part of its contents is to be taken as any form of commitment on the part of the Company to proceed with any transaction 
and the right is reserved to terminate any discussions or negotiations with any prospective investors.  In no circumstances will the Company be responsible for any 
costs, losses or expenses incurred in connection with any appraisal or investigation of the Company.  In furnishing this Presentation, the Company does not undertake 
or agree to any obligation to provide the recipient with access to any additional information or to update this Presentation or to correct any inaccuracies in, or omissions 
from, this Presentation which may become apparent. 

  

This Presentation should not be considered as the giving of investment advice by the Company or any of its shareholders, directors, officers, agents, employees or 
advisers.  Each party to whom this Presentation is made available must make its own independent assessment of the Company after making such investigations and 
taking such advice as may be deemed necessary.  In particular, any estimates or projections or opinions contained herein necessarily involve significant elements of 
subjective judgment, analysis and assumptions and each recipient should satisfy itself in relation to such matters.  

  

Neither this Presentation nor any copy of it may be (a) taken or transmitted into Australia, Canada, Japan, the Republic of Ireland, South Africa or the United States of 
America, their territories or possessions; (b) distributed to any U.S. person (as defined in Regulation S under the United States Securities Act of 1933 (as amended)) or 
(c) distributed to any individual outside Australia, Canada, Japan, the Republic of Ireland or South Africa who is a resident thereof in any such case for the purpose of 
offer for sale or solicitation or invitation to buy or subscribe any securities or in the context where its distribution may be construed as such offer, solicitation or 
invitation, in any such case except in compliance with any applicable exemption. The distribution of this document in or to persons subject to other jurisdictions may be 
restricted by law and persons into whose possession this document comes should inform themselves about, and observe, any such restrictions.  Any failure to comply 
with these restrictions may constitute a violation of the laws of the relevant jurisdiction  
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BlueStar: Overview 

 A leading provider of “next generation” surveillance network solutions in China 

– Professional surveillance network solutions  

– Proprietary software, network platforms and hardware 

– R&D in advanced surveillance technology  

 Strong traction with Chinese banking and finance sector 

– Industry accredited technology and established relationships with key participants 

– Most key banks in China 

– Banking regulation demands high specification system to be replaced every five years 

 Well positioned to expand in new sectors and territories 

– Expanding Pan-China footprint of seven sales and service centres to nine by Q3 2008 

– Planned acquisition of systems integrators to access new high-end sectors 

– General domestic and international security concerns driving growing demand 

– Regional domestic and international sales and R&D capability now in place 

 Proven track record and experienced management team 
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BlueStar: Selected Highlights 

 Results ahead of market expectation 

 Revenue of RMB 175m (£12.5m) 

 Net profit of RMB 51.7m (£3.7m) 

 Cash & cash equivalents of RMB115m (£8.2m) 

 Increased investment in R&D to RMB16m (£1.1m) 

 New business sectors include: forestry protection, stock broking 

 Maiden dividend of RMB13.46cents (0.96 pence) for the 15 months ended 31 March 2008 

 Successful joint development of Cameras and IP Cameras with JVC – commercialisation in 
2008 

 



BlueStar’s Business 
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BlueStar’s Business: Offering 

 BlueStar SecuTech Inc. is a leading provider of “next generation” surveillance 

network solutions in China 

– A network solution uses hardware and software across a network/platform to 

capture, process, analyse and store digital video 

– BlueStar provides surveillance network integrating solutions which incorporate: 

 
Software 

  Video Compression Software 

  DVR Application software 

  Network Management Software 

  System Control Software 

Hardware 

  Digital Video Recorder (DVR) 

  Network Video Recorder (NVR) 

  Digital Video Server (DVS) 

  Network Matrix 

+ + 

Platform/Network 

 DVR development platform 

 Surveillance network 
  management platform 

BlueStar’s Surveillance Network Solutions 



9 

 BlueStar’s Business: Surveillance Network  

Surveillance 

Locations 

BlueStar’s Surveillance Network Solutions 
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BlueStar’s Business: National Footprint 

 Sales and service centres in seven 

locations across China 

 Expansion plans include opening two 

additional regional centres in Changsha 

and Wuhan 

 

Key: 

Headquarters (Beijing)                                     

BlueStar sales and service centres  

Sales and service centres to be opened 
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BlueStar’s Business: Major Customers 



Financials 
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Financials: Key Points 

Financial: 

 Revenue of RMB 175m (£12.5m)  

 Net profit of RMB 51.7m (£3.7m) 

 Cash & cash equivalents of RMB 115m (£8.2m) 

 Proposed maiden dividend of RMB13.46cents (0.96 pence) for the 15 months ended 
31 March 2008 

 

Investment 

 R&D investment of  RMB 16m (£1.1m)  

– RMB 4.3 million invested in production facility – has doubled production capacity 
and improved production quality 

 Also R&D investment in software, JVC camera development programme and lower 
cost product line 
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2007 Summary Income Statement  

RMB’m 

15 months ended 
31 March 2008 

(Audited) 

12 months ended  
31 Dec 2006  

(Audited) 

 
Revenue 174.9     102.0 

     Network 45.5        3.0 

     Software 21.8      13.2 

     DVR/NVR’S 107.6      85.8 

Gross Profit 96.3       57.2 

Operating profit 52.2      45.0 

Pretax profit 52.2      45.0 

Net profit 51.7      42.1 

  

Gross Margin    55.0%       56.1% 

Operating profit margin  29.8%       44.1% 

Net Margin  29.6%       41.3% 

Tax rate 0% 7.5% 
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2007 Summary Balance Sheet  

RMB’m 

15 months ended 31 
March 2008 

(Audited) 

12 months ended  
31 Dec 2006  

(Audited) 

Non-current Assets 28.7     14.0 

Cash and Bank 115.4            23.1 

Trade and Other Receivables 88.9       52.8 

Inventory      20.0       8.7 

Total Assets 252.9     98.6 

Total Liabilities 

 

(24.7)       (38.1) 

 
Net ASSETS 228.3      60.5 

 
 



16 

Cash flow statement 

RMB’m 

15 months ended 31 
March 2008 

(Audited) 

12 months ended  
31 Dec 2006  

(Audited) 

Net cash generated in operating 
activities 3.4     8.8 

Net cash used in investing activities (41.9)     (7.0) 

   

Net cash generated in financing 
activities 130.7     19.0 

Net increase/(decrease) in cash and 
cash equivalents 92.3     20.8 

Cash and Cash equivalents at the 
beginning of the year 

 

23.1       2.3 

 
Cash and cash equivalents at the end of 

the year 115.4     23.1 

 
 



Markets & Strategy 
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IP Network 

 

Market: An Industry In Transition 

Third Generation – Networked DVR 

Digitalisation and 

compression 
Record 

Standalone DVR 

Digital – Second Generation – DVR 

Camera 
Monitor 

 

Video Cassette Recorder  

Analogue – First Generation – VCR 
 

Monitor 

  
Camera 

Digitalisation and 

compression 
Record 

Networked DVR 

IP Network 

 

Now 

Between 

2000 and 2003 

Before 1999 

Cameras/locations 

Digitalisation and 

compression 
Record 

Network 

Networked VR 

Third Generation – Networked Solution 
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 The global digital surveillance market was estimated at US$1.3 billion in 2005 and is 
expected to exceed US$3 billion by 2010 

Market: Global Digital Video Surveillance 
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Market: DVR Market Drivers in China  

Chinese Banking Regulations  

 All new systems must be DVR 

 All recorders must be replaced at 

least every five years 

 1:1 policy -  every cash counter & 

ATM must have one exclusive 

camera which must be connected 

to one dedicated DVR unit 

 Recording must be 24/7 and 

images stored for over 30 days 

 Realtime systems must be a 

minimum of 25 frames per second 

Domestic Demand 

 Rising demand in public areas to 

address terrorist concerns and 

safety issues e.g. 2008 Olympics 

 Over 270,000 bank branches & 

ATMs across 30 provinces in PRC 

 Tier 2 and 3 cities are expected to 

follow tier 1 cities in the use of 

DVRs and network solutions 

 Cash-centric culture with 97% of 

transactions in cash  
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BlueStar’s Growth Strategy 

 Continue to open new 
distribution centres 

 Increase penetration rate in 
Tier 2 & 3 cities 

 

 Acquire systems 
integrators beyond 
banking sector to break 
into new high-end 
sectors  

 Expand product offering 
to serve government & 
public security sectors 

 Expand to Southeast 
Asia 

 Expand into Eastern 
Europe and Central and 
Southern American 
markets 

 Expand into OEM and 
ODM markets 

Developing new 
customers 

Overseas market 
Investing in R&D 

Continue expansion 
in the banking sector  

 Develop new 
prototypes of DVR 
generation and 3rd 
generation IP 
surveillance system 

 Develop video analysis 
software 

 Software upgrades 

Enhance Distribution 

Acquisition 

 

 Benefit from the on-
going demand to  
replace and upgrade 
networked DVRs 

 NVR 



Outlook & Summary 
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Outlook & Summary 

 Performance ahead of market expectation 

 Market drivers and demand remain strong 

– Strong regulatory drivers and domestic demand  

 Long term roll-out progressing according to plan 

– Benefit from the ongoing replacement demand and upgrading for networked DVRs 

 High definition camera jointly developed with JVC for use by the PRC banking sector 

expected to generate revenue towards the end of 2008 

 New low cost product line being developed to help penetrate tier 2 and 3 cities 

 Revised products and strategy for international expansion 

 Strong and experienced management team in established business 

 


